
Success is simple … 

Go out and get it! 
 

I’ve learned many lessons over the years and I think the biggest - 

the single most important key to success - is the one I would like to 

share this week. This blog has been inspired by my amazing wife 

Laura and the passion, enthusiasm and energy with which she 

approaches everything she does. During the week we had two 

stalls at an Expo. I had a stall promoting my books, book writing 

workshop and mentoring services. Laura had a stand, right next to 

me, where she was promoting her fantastic range of men’s 

skincare. As I was looking around the Expo at other stand holders, 

I could see most of them sitting behind their trestle tables and 

waiting for people to come to them. Then I watched Laura … 

 

She was not waiting patiently behind her table hoping, on the off chance, that some man might 

walk up to her and say, ‘Gee, I really need to start a skincare regime … what a co-incidence you are 

here!’ She was out in the action. She grabbed every man who walked passed, enquired about 

their shaving and skincare habits and, without even asking if they were interested, started 

cleansing, treating and moisturising them … on the spot! 

 

She has an amazingly magnetic personality, an irresistible energy and a heart for people, so she 

got no objections at all. She helped these men understand the importance of healthy skin. She 

appealed to their sense of professionalism and the importance of a positive first impression. She 

gave them all an amazing experience with a high quality product. She ended up having a 

brilliantly successful day … whilst most people were saying that it wasn’t such a good day for 

them. The difference … most sat back and waited for it to happen, Laura got up and made it 

happen. 

 

Laura is working with a world leading brand of 

skincare. Most of the products and services that 

were on display at this expo were of an extremely 

high quality. The key to success, however, does not 

lie in the quality of the product or service … the only 

way to create success is to get up off your 

comfortable perch, get out there and share your 

message, product or service with everyone who 

walks past. Will everyone want it? No. Will everyone 

purchase? No. Will everyone like you? No. Will you 

meet some incredible people, create some fabulous 

relationships, sell more of your product or service 

and set up success for yourself? Absolutely … YES! 

 

 



Everything you want, but don’t yet have, is outside your comfort zone! 
Soon after I published my third book I made the mistake of complacency. I sat there with my 

feet up on my desk, rubbing my hands together waiting for the flood of speaking opportunities, 

book orders and royalty payments to come flowing in but … they didn’t come! 

 

What’s wrong? Where’s the action? Where are the sales? Where’s the fame and fortune? I rang 

the publishers and demanded to know why they weren’t selling more books and bringing in 

more opportunities for me. Sure they had got some print media exposure and radio interviews 

but I wanted to know why it wasn’t translating into sales? 

 

They let me rant and rave, they waited patiently until I finished and then asked me a simple 

question, ‘What are you doing to promote yourself and your book?’ I responded with confidence, 

clarity and certainty; ‘Umm, well, actually, I … aaah, let’s see, mmm … actually …um not much … 

well, to be honest … aaah, um …. nothing!’ They listened to my empowering and uplifting speech 

and then politely suggested that maybe I should get ‘off my excuse’, get out there, start 

promoting the books I had written and doing something myself to actually create the success I 

wanted ... I took their advice! 

 

I thought, as a starting point, I would approach business groups who put on speakers at their 

regular business networking breakfasts and meetings … a good opportunity to sell some books 

and build my profile. I found an online directory with hundreds of these groups, I put my fear in 

my pocket and started calling.  

 

You can imagine the response I heard 95 per cent of the time — ‘No’, ‘Not today’, ‘No thanks’, 

‘Send me your info and we will get back to you’ … blah, blah, blah! I knew it was a numbers game, 

so I kept going. Hearing ‘no’ is never fun and it can get quite discouraging, but I knew what I had 

to offer was amazing and I had faith it would lead to a positive result. 

 

I reached one particular business networking group on the list and with sweat dripping and my 

heart racing I dialled the number. It was answered by a gentleman who did not give me the 

warm and friendly reception I was hoping for, but I surged ahead anyway. ‘Hi, my name is 

Andrew Jobling. I am an author and speaker and was wondering if you are ever looking for speakers 

for the events you run?’ Not surprisingly, his response was not positive. In fact it was quite 

hostile. He told me in no uncertain terms he wasn’t interested and that they sourced their 

speakers from within their own network. He hung up! Okay then … that would be another, ‘No’! 

 

Ten minutes later my phone rang. It was that same angry gentleman who had just given me my 

worst rejection so far. He was different. He was friendly and apologetic for his behaviour. He 

told me that, as soon as he’d hung up, he’d Googled my name and saw that I had played for the 

St.Kilda Football Club — the club he supported. 

 

We chatted for a while mostly about football! I proposed to him what I had to offer and he told 

me he would love to have me come and speak. One month later I was standing on the stage at 

the Crown Casino Palladium Ballroom in Melbourne speaking to 250 people. At that event I met 

people who have led me to many more speaking opportunities, book sales, 

wonderful events and amazing opportunities over the last seven plus years. 

All this started from one of the most terrifying and seemingly negative phone 

conversations I have ever had. 

 

Everything you want but don’t yet have will take some discomfort to achieve. 

It won’t happen by sitting around comfortably and waiting for success to 

come knocking … It will only happen when you go out and get it!  
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