
You get in life what you have the … 

Courage to ask for! 
 

I was  walking through a large shopping centre the other 

day and I came to a well-known bookshop. I went in and 

asked at the counter if they had in stock a copy of a great 

new book called Accidental Author by Andrew Jobling. It’s 

just recently released so I was excited and expecting to see 

it on the shelf. The moment they told me that they didn’t 

have it in stock I had a choice. I could ‘spit the dummy’, 

stamp my feet and whine becasue it wasn’t on the shelf. 

Instead I thought … this is an opportunity. I told the girl 

that I was the author and asked whether they ever have 

authors come and do book signings and events. 

 

She said that they do and they love having local authors come in to the store to promote their 

books. She gave me the number and email address of the store manager and I left feeling very 

glad I asked the question.  It was Oprah Winfrey who said it … ‘you get in life what you have the 

courage to ask for.’ Boy … has it worked for her! 

 

She was born into poverty in rural Mississippi to a teenage single mother and later raised in an 

inner-city Milwaukee neighborhood. She experienced considerable hardship during her 

childhood, was raped at age nine and became pregnant at 14; her son died in infancy. Sent to live 

with the man she calls her father, a barber in Tennessee, Oprah approached, asked for and 

landed a job in radio while still in high school and began co-anchoring the local evening news at 

the age of 19.  

 

Her emotional ad-lib delivery and her willingness to ask for what she 

wanted eventually got her transferred to the daytime-talk-show arena, 

and after boosting a third-rated local Chicago talk show to first place, 

she launched her own production company and the rest - as they say – is 

history.  She is currently the only black billionaire in North America and is 

considered by many as the most influential person in the world. It all 

happened for her because she had the courage to ask for what she 

wanted. 

 

I’m going to make a sweeping statement and rash generalisation right now … if it doesn’t apply 

to you, then I’m very glad. The reason most people, including me, don’t have what they want in 

life is because they haven’t asked for it. They haven’t asked their bosses for a raise. They haven’t 

asked that special someone out on a date. They haven’t asked the potential customer for the 

sale. They haven’t asked the universe to deliver to them. Most critically …they haven’t asked 

themselves what they want or what they’re willing to do to get it. 

 

 

 



I understand why … because when we ask we are not always in control of the answer and 

therefore risk failure, rejection and ridicule. No-one wants to fail, be rejected or ridiculed … 

however, what’s critical to understand is that whilst you may not get everything you do ask for, 

you will get absolutely nothing you don’t ask for. 

 

Go on … just ask for it! 
Ask and there’s chance of a ‘yes’, don’t ask and it’s definitely a ‘no’! So, why not just ask! No-one 

has ever died from a rejection. If you ask and you get a ‘no’, what would stop you asking again 

…and again and again? You would be amazed to discover how many blissfully happy marriages 

began with multiple rejections before the person finally succumbed and went on that first date.  

 

In sales of any type there is a very predictable pattern, which will result in the selling of a 

product, a service, a program, a business, a book, a person, an idea or anything else you try to 

sell on a daily basis. When you understand this predictability and the numbers involved then 

getting rejected after asking for the sale, acceptance or agreement is actually a great thing … 

let me explain.  

 

Let’s say you’re making some phone calls to sell your online program. Now let’s imagine you 

need to make 12 calls to get one sale. That is 11:1 rejections! Yuck … or is it? If your goal is to 

make three sales per day, how many calls would you need to make and how many questions 

would you need to ask? If you had the same maths training as me, that would be 36. From 36 

calls, how many times will you hear the word ‘no’ in some way, shape or form? 33 … right?   

 

Imagine two buckets, a large one and a small one. To be 

successful in achieving your goal you have to fill both of them 

up. The large one is where you put all the no’s and the small one 

is where the yes’s go. You must get 33 no’s to get your three 

yes’s … you have to fill the ‘no’ bucket or you can’t fill the ‘yes’ 

bucket. You make the first call, ask the question and get a ‘no’. 

Are you happy or sad? Happy, because that’s one ‘no’ in the big 

bucket and you only have 32 to go!  

 

You make another call and get another no … are you happy or sad? Happy … of course. The 

more no’s you get the happier you should be … why? Because the sooner the ‘no’ bucket is full, 

the sooner the goal will be achieved. Does this make sense? Ask, keep asking and eventually you 

will have everything you could possible imagine … just like Oprah. 

 

Failure is the most important part of success … so keep failing. Rejection is the most critical 

aspect of acceptance … so enjoy your rejection. ‘No’ is the word you will hear way more than 

‘yes’ … so enjoy it when you hear it! The key to failure, rejection and ‘no’ is the same as the key 

to achieving everything that you could possibly want … having the courage to ask! 

 

It’s time to take a deep breath … done it? The first question I want you to ask 

yourself is, ‘what do I really want?’ and ‘do I want it badly enough to have the 

courage to ask for it?’ If you answered ‘yes’ to those questions, then you are 

strong enough, brave enough and good enough to make it a reality. All you 

need to do now is have the courage ask and keep asking and you will 

predictably make it happen … trust me. 
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